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The ScalePipeline App

Congratulations!
You are now enrolled in The ScalePipeline System by Sales for Life.

The ScalePipeline App is designed as a companion tool to
Improve your learning experience.

We want this to be a fun & easy process for you. You'll find all the
courseware & assets you need all in one place. And, you can
complete things at your own pace.

Enjoy the program and the app!
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First Time Login

Upon onboarding, login credentials will be sent to your company email address containing the following information:

(O salesforLife-

Hello,
Congratulations! You were enrolled in The ScalePipeline Program by Sales for Life. See

your login credentials below..

Login here: www.scalepipeline.com
Usermname: [your email address]

Password: [auto-generated password]

To Your Sales Success,

The Sales for Life Team

If this was not you, please contact us on support@salesforlife.com
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First Time Login

Log in to www.scalepipeline.com using the credentials.

L] Login

& Cc @ scalepipeline.com

O salesforLifer

Welcome to
The ScalePipeline App

8  Email

&  Password

D By clicking on this box, | consent to the use of cookies to enhance

my site experience and to the terms of the Data & Privacy Policy
found here.

Forgot Your Password?

View Help Page
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First Time Login

You will be prompted to change your password then click Update.

O salesforLife:

Welcome to
The ScalePipeline App

Old Password

New Password

Confirm Password
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First Time Login

After a successful password change, you will be prompted to log in again.

Your Password has been changed successfully
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First Time Login

After initial log in using the new password, a One-Time PIN will be sent to your registered email address.

(C salesforlLife:

Hello,

Your ScalePipeline App Account was just registered. You're getting this email to make sure
it was you.

Use this 6-digit verification code in the log in window of the app to complete your

registration.
986299

This One-Time PIN expires in 5 minutes.

Thanks,

The Sales for Life Team

If this was not you, please contact us on support@salesforlife.com

( salesforLife-




First Time Login

Enter the One-Time PIN at the login page and then Proceed.

(O salesforLife:

A One-Time PIN has been sent to your registered email
address. Please use it here to verify your identity

btp

Resend OTP
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First Time Login

You will be asked to indicate the following information, then click Save:
Your job function

The geographic market you cover

The verticals you focus on

Your language preference for the learning video subtitle

0000

Home

&« (¢ | & scalepipeline.com,

O SalesforLife

Name: [Your Full Name]

Email: [Your Email Address]
Team: [Your Team]

What title best describes your job Demand Generation
function?

What geographic market do you cover? Americas

What verticals do | focus on? Computer & Network Security
Language Preference for Learning Video English

Subtitles
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First Time Login

You will be directed to the Dashboard containing the Learning Summary and Intelligence data.

Cc a
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ScalePipeline System

The ScalePipeline System Dashboard

My Learning Progress

Modern Branding Fundamentals Progress Due Date Grading Summary
Welcome & Pre-Work May 13, 2021
Module #1: Enhance Your Social Presence May 13, 2021
Module #2: Share Content to Boost Your Reputation May 13, 2021
Module #3: Grow Your Network May 13, 2021
Module #4: Program Summary & Certification Not Started May 13,2021
The SPEAR Program Progress Due Date Grading Summary
Welcome & Pre-Work Not Started May 24, 2021
Need Help?
Watch this!
v
Module #1: Select & Prioritize Accounts May 24, 2021
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Navigating the App

Here are the features of the App: Dashboard Summary
1. My Learning Progress
2. Live Training
3. Personal Coaching

Cc a
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ScalePipeline System

- mser Settings \
' The ScalePipeline System Dashboard 1 View Prof?e
Menu My Learning Progress 2. Email SUppOft
3. Daily Coaching
1. My Team Modern Branding Fundamentals Progress Due Date Grading Summary H Ot”n e
(Leader View)
2 Learning Library Welcarrie & Pre-Work May 13, 2021 4. Change Password
' . 5. Help Page
3. Intelligence b rag
Module #1: Enhance Your Social Presence May 13, 2021 Q Logout /
Module #2: Share Content to Boost Your Reputation May 13, 2021
Module #3: Grow Your Network May 13, 2021
Module #4: Program Summary & Certification Not Started May 13,2021
The SPEAR Program Progress Due Date Grading Summary
Help Videos
Welcome & Pre-Work JicERionee May 24,2021 Need Help?
Watch this!
Module #1: Select & Prioritize Accounts May 24, 2021

( salesforLife-



Navigating the App: Learning Library Module

The Learning Library Module contains the following sub-menu:
1. Courses
2. Live Recordings

= ¢ o

Modern Branding The SPEAR Program
Fundamentals

rship Accelerator
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Navigating the App: Learning Library Module - Courses Page

The Courses Page contains courseware under The ScalePipeline System:
. Leadership Accelerator — for Leaders
2. Modern Branding Fundamentals — for Sellers & Leaders
3. The SPEAR Program — for Sellers & Leaders

(&) @ scalepipeline.com

O salesforLifer

ScalePipeline System > Learning

>
Qe P
' O
Leadership Accelerator Modern Branding The SPEAR Program
Fundamentals
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Navigating the App: Learning Library Module - Courses Page

After selecting a course, you will be directed to the module selection page. In this page, each module is divided into
tiles and the link to the Live Recordings Page can be found in the top rightmost part.

& (&) @ scalepipeline.com

O salesforLife:

ScalePipeline System > Learning > Modern Branding Fundamentals

Modern Branding Fundamentals T ——
Module #1: Module #2:
Welcome & Pre-Work Enhance Your Social Presence Share Content to Boost Your Reputation

&8 50

Module #3: Module #4:
Grow Your Network Program Summary & Certification
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Navigating the App: Learning Library Module - Courses Page

After selecting a module, it will show a page that has two tabs:
. Learning Assets containing Training Videos.
2. Certification Milestone containing guidelines and exercises to complete the module milestone.

Home

& C @ scalepipeline.com,

O salesforLife:

ScalePipeline System > Learning > Modern Branding Fundamentals > Welcome & Pre-Work

(LI REREEE (ertification Milestone

Welcome to Modern Branding Fundamentals!

This certification program is designed to establish and improve our professional online brands as modern sellers.

In the Pre-Work module, you will learn how to get ready for the program.

Welcome To Modern Branding Fundamentals Home

€ C @ scalepipeline.com

O salesfortife:

ScalePipeline System > Learning > Modern Branding Fundamentals > Welcome & Pre-Work

Learning Asse{’ [e=laiilelelilel NV IR GTTE]

Now that you have consumed the learning assets, please ensure that you complete the required actions listed below.

Welcome To Modern Branding Fundamentals

To complete this milestone, indicate you have the recommended tools (or similar internal tools) to be successful in the program and be better prepared for the certification.

After indicating your access to the recommended tools, click Download Implementation Guide to access the Modern Branding Fundamentals - Implementation Guide.

Status: - Pending

o I've signed up for Feedly Select N
q 've signed up for Hootlet select v
{5, I've got access to my company’s content sharing select v
platform

Download Implementation Guide
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Navigating the App: Learning Library Module - Live Recordings Page

The Live Recordings Page contains recording of sessions with a facilitator from Sales for Life.

O salesforLife:

ScalePipeline System > Live Recordings

Live Recordings

Session 1: The Leadership Acce...
Facilitator: Jamie Shanks

Date: January 20, 2021

Time: 10:00 to 11:30 AM EST

Session 1: The Leadership Accelerator Cohort: January 2021

Facilitator: Jamie Shanks
Date: January 20, 2021
Time: 10:00 to 11:30 AM EST
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Navigating the App: Intelligence Module

The Intelligence Module contains two sections:
. Pipeline Trends
2. Signals

ScalePipeline System > Intelligence

Intelligence

P @)

&
2l

Pipeline Trends Signals
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Navigating the App: Intelligence Module - Pipeline Trends Page

The Pipeline Trends Page contains aggregated data and evidence from the global database of certifications that
open doors, grow & retain accounts. You can search by account, by region, by vertical, and more.

& (&] @ scalepipeline.com,

O salesforLife:

ScalePipeline System > Intelligence > Pipeline Trends

. .

Pipeline Trends
Timeline
Date From ‘ Date To Vertical ‘
Account Search ‘ Department ‘
Geographic Market ‘

Role ‘

What Signals most often accelerated Account Selection/Prioritization?

Signal %

Competitive Intelligence - BuiltWith 3%
Relationships - Cross-Reference 0%
Relationships - Past Advocate 36 %
Relationships - School Alumni 1%

Time - Appointed Leader 57 %
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Navigating the App: Intelligence Module - Signals Page

The Signals Page contains all of the signals that have been assigned to individual users or a team. These are the
action items for you to work on after you're certified in The SPEAR Program.

(% # scalepipeline.com

(C salesforLifer

ScalePipeline System > Intelligence > Signals

Signals

Account Name ‘ Relevant  All Actioned  All
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Basic Troubleshooting Guidelines

I did not receive an email notification upon onboarding

1. Please check your spam or promotions folder.
2. Email Title should be “Sales for Life App Login Credentials”.

Sales for Life <no-reply@scalepipeline.com> 03:57 (20 minutes ago) Yy 4
to -

O salesforLife:

Hello,
Congratulations! You were enrolled in The ScalePipeline Program by Sales for Life. See

your login credentials below.

Login here: www.scalepipeline.com

Usemame: [Your Email Address]
Password: [auto-generated password]

To Your Sales Success,

The Sales for Life Team

If this was not you, please contact us on support@salesforiife.com
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Basic Troubleshooting Guidelines

| cannot remember [ retrieve my password

Go to login page, then click “Forgot Your Password?” button.

Once redirected to another page, enter your email address, then click “Get Reset Password Link” button.

A reset instruction will be sent to the registered email address.

Follow the instructions and nominate a new password. After which, a One-Time-PIN will be sent to verify the user authenticity.

hown =

( salesforLife:

2  Email

Get Reset Password Link

Click here to login? Login
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Basic Troubleshooting Guidelines

I would like to change my password

Upon login, look for the User Settings dropdown at the top rightmost part of the page.
Click “Change Password” tab.

Once redirected to another page, enter your old password and new password twice.
A One-Time-PIN will be sent to your registered email address for user authentication.

ScalePipeline System > Change Password

‘ Your Name
. View Profile old Password
@

New Password

hown =

(& & scalepipeline.com,

O salesforLifer

£ Email Support

Confirm Password

Daily Coaching Hotline

: & Change Password
h = Help Page
¢ Logout

( salesforLife-




Basic Troubleshooting Guidelines

I would like to change my language preference for learning video subtitles

Upon login, look for the User Settings dropdown at the top-right most part of the page.

Click “View Profile” button.

Once redirected to another page, look for and click the pencil icon beside the selected language.

Supported subtitle languages are English, Russian, French, German, Italian, Spanish, Brazilian Portuguese, Korean, Japanese, and
Simplified Chinese

_

Your Name
Your Email Address

. View Profile

hown =

L] Home

& (& & scalepipeline.com,

O salesforLifer

ScalePipeline System > My Team > Miguel De Leon

Role Info Learning Status m Personal Coaching Assignment Answers

What title best describes your job function? Account Executive or Account Manager (Existing Accounts)
What geographic market do | sell within? Americas
&4 Email SUppOft’ Your Name What verticals do | focus on? Retail

Team

Language Preference for Learning Video Subtitle simplified Chinese

Daily Coaching Hotline

=sales & sales
Manager

& Change Password
& Email
. Phone
= Help Page & Company
@ Direct
(l) Logout Reporting Leader

2 Title (Leader)
3 Email (Leader)

2 Phone
(Leader)

& Cohort
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Need Help or Guidance?

Book time with our team at www.salesforlife.com/coaching

or email us at support@salesforlife.com.
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